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The Arab Market: Opportunities for U.S. Business

The Arab World: 110 million people.

Commerce and Industry, Inc. (505
Fifth Avenue, New York, New York
10017) is a private, American, non-
profit trade association of 125 business
firms with interests in the Arab coun-
tries of the Middle East and North
Africa.

In December they issued a pamphlet
which was circulated to their members
and has now become the body of this
issue of The Link. The purpose of this
study is to “demonstrate the significant
growth of the market of the Arab
nations, the opportunities created by
this growth for greater sales of Ameri-
can products, and the need to adopt
appropriate national policies which
will serve to strengthen the economic
ties linking the United States and the
Arab world.”

AMEU joins American-Arab As-
sociation in the hope that the publica-
tion of this study will contribute to “an
increased awareness by the American
business community of the opportunities
for strengthening its ties with the states
of the Arab world.” It is also our hope
that the issues discussed will be of
“such interest to the American people
as to warrant wider public discussion
of the policy alternatives and priorities
facing the United States in its relations
with the Arab world.”

AMEU is grateful that the Ameri-
can-Arab Association for Commerce
and Industry has generously permitted
us to reprint this valuable study and
make it available to readers of The

| Link. Additional copies of this issue

are available. Bulk orders will be
honored as long as supplies allow.
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The rapidly growing demand for energy Tfuels in the United States has
set the stage for a radical change in the economic relationships which exist
hetween this country and the oil-producing states of the Middle East and
North Africa.

That the United States will become increasingly dependent on foreign
sources of energy fuels is now recognized. It is also recognized that the
only sources of energy fuels available in the guantities needed to meet the
demands of an expanding U.S. economy are the countries of the Middle
East and Africa. Among these, the Arab countries — Saudi Arahia, Kuwait,
Libya and Algeria in particular — are of key importance.

The balance of trade between these countries and the United States
has now, for the first time, begun to move toward a deficit position for the
United States; the deficit will continue to grow. It is estimated that hy
1985, the United States will be paying foreign suppliers $30 billion a year
for 40% of its energy requirements,

The economic and political consequences of such a massive outflow of
U.S. funds are incalculable; certainly, the U.S. financial position in the world
will be affected most drastically.

Yet, the flow of $30 billion a year into the still developing economies
of the oil-producing nations offers a unique challenge and opportunity to
U.S. businessmen. The Arab countries of the Middle East and North Africa
represent a growing and largely untapped market in need of American
technology and managerial know-how. The market, worth $6.4 hillion to the
world's exporters in 1966, was worth over $8.6 hillion in 1971, an increase
of one-third in just five years. Fueled by the ever-increasing revenues which
rising world demand for oil and other forms of energy will generate, the
market is sure to grow-at an accelerating pace.

Despite the Arab market's pattern of growth, the U.S. share of the
market has deteriorated. European and Japanese firms have mounted
aggressive export campaigns to increase their share of the business being
generated by extensive and ambitious Arab economic development projects.
Clearly, it is a market of great promise and opportunity for those willing to
cultivate it. However, America's business leaders must recognize that the
new economic relationships now being established hetween the Arab states
and this country will require new strategies and new g Soif-Americai
| Arab trade is to-expand.and flourish :
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Supply and Demand for Energy Fuels

Owing to the inadequacies of alter-
native sources of energy at an accept-
able cost and the present insufficiency
of domestic supplies of petroleum and
natural gas to meet this country’s fast-
growing demand for energy fuels, U.S.
imports of foreign oil and gas over the
next fifteen years will increase enor-
mously because of prospective supply
deficits:

NATURAL GAS "Bilion Cuble Feet]Day-
Potential Demand 59.5 107.0 - 47.5
Domestic Supply 56.5 60.0 + 35

DEFICIT 3.0 47.0 + 440

These figures®™ show that by 1985
the ability of this country to provide
domestically-produced natural gas (the
figures include the expected production
of the as-yet-untouched natural gas re-
serves from Alaskan fields) will be
hardly over 50% of projected demand.
Obviously, there will have to be a huge
increase in supplies from foreign
sources.

The deficit with regard to petroleum
supply is even higher:

Millions Barrels A Day
Demand 14.7 30.2 + 155
Domestic Supply 11.6 15.0 + 34
DEFICIT 31 15.2 + 121

These figures show that while in
1970 the United States was able to
produce 80% of its petroleum require-
ments, by 1985 it will be able to pro-
duce slightly less than half its needs,
even with the production of the
Alaskan fields included.

One result of the growing energy
gap in the United States has been new
efforts to provide alternative sources
of energy. Nuclear power projects have
been implemented and pilot research
projects utilizing coal gasification, syn-
thetic gas, and oil shale recovery tech-
niques are under active investigation.
However, the technology required to
make these potential sources of energy
economically and/or environmentally
acceptable is not yet available, although
it can be expected that, as U.S. de-
pendence upon foreign sources of
petroleum increases, efforts to perfect
these alternative sources of energy will
accelerate. For the immediate future,
*These and following figures on gas and oil supply and
demand are from a study prepared by The Chase Man-

hattan Bank, ''Outlook for Energy in the United States
to 1985, New York, June, 1972,

therefore, petroleum will continue to be
the primary source of energy fuels.

The most likely sources of petro-
leum-based energy fuels are apparent
from a review of existing petroleum
reserves:

Free-World Petroleum Reserves
(Billions of Barrels)
January 1, 1972

Middle East 367
Western Hemisphere 77
[US. 371
[Canada 81
Africa 58
Asia-Pacific 15
Europe 14

“Includes Alaska, 10 billion. Source: il and Gas Journal,
December 27, 1971.
Owing to their own requirements,
exports of petroleum from Canada and
the countries of Latin America to the
United States will not be sufficient to
meet expected U.S. demand. Therefore,
the bulk of the oil to be imported by
1985 will have to come from the
Middle East and Africa. The Chase
Manhattan Bank has estimated that,
by 1985, 75% of all oil imported into
the United States, comprising 40% of
total U.S. demand, will come from
these sources.
Since the early 1960’s U.S. trade
with the Arab countries has averaged
about $1 billion a year in exports and

A pipeline to plenty .

imports. U.S. exporters to the Arab
states have, on the average, sold about
$500 million more worth of goods than
they have bought from Arab suppliers.
Thus, a trading surplus of over $5
billion has been earned by the United
States in its trade with the Arab coun-
tries in the last decade.

U.S. imports of crude oil from the
Arab states have already begun to
climb. Imports during the first six
months of 1972 were up 45% over
the same period of 1971. The first six
months of 1972 have also seen the
first trade deficit ever registered in
U.S. trade with Libya (sec Table 1).

The Chase Manhattan Bank reports
that if the United States is required to
import the amounts of oil and gas
indicated, the outflow of funds from
this country is likely to reach and per-
haps surpass $30 billion a year by
1985. A “monumental” $25 billion de-
ficit on the balance of payments for
petroleum alone could result, a deficit
which could not be tolerated, according
to the Bank. Moreover, “in no sense
would it be realistic to expect the out-
flow of dollars would be offset by a
corresponding inflow.”

There, in a nutshell, is the challenge
posed to the American economy by
the developing energy crisis in the
United States.

.. for all.
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Challenge and Opportunity:
Arab Economic Development

The outflow of $30 billion a year
from the United States means, of
course, that foreign oil-producing states
will have ever-increasing financial re-
sources available for economic develop-
ment projects, for imports, and for
other capital investments at home and
abroad. These will not be idle funds:
the Arab states have for years been
allocating vast sums in support of their
efforts to achieve broad-based econo-
mic growth. The potential market for
export sales in the Arab world is
unparalleled. :

The Arab Market

In 1966, according to the Interna-
tional Monetary Fund, the Arab states
together imported from world-wide
sources $6.4 billion worth of goods.
In 1971 the Arab states imported over
$8.6 billion worth of goods. Thus, in
just five years the market grew by one-
third (see Table 2). Individually, some
markets in the Arab world — Kuwait,
Saudi Arabia, Libya, and Algeria —
grew at a rate substantially faster than
the average. Between 1966 and 1971
the value of goods sold to Kuwait in-
creased by 48%: in Libya the value
was up by 66% in Saudi Arabia by
43%: in Algeria, the market for im-
ports more than doubled.

While it likely that these increases
can be attributed in part to the effects
of inflation, it is also true that the
pace of economic growth in most of
the Arab countries is surging ahead.

Arab investments in economic develop-
ment projects centinue to rise steeply
in step with the increases in revenucs
these countrics reccive from the oil
industry. In 1971, for example, the
Arab oil-producing states, cxcluding
Egypt and Algeria, earned $7.0 billion;
in the decade 1962-71 the sume coun-
tries received revenues totalling over
$31 billion (sec Table 3). Moreover,
oil industry pavments since the 1971
Tehran, Tripoli and Geneva agreements
have risen sharply and, as a result,
it can be expected that Arab economic
development plans will accelerate at an
even faster rate in the years immediate-
ly zhead. It is for American business
firms to r=cognize the potential for in-
creased exports which these develop-
ment plans represent and to seize the
opportunity to participate in the growth
end development of these still largely
untapped markets.

Where the Opportunities Are

The major Arab oil-producing states
of the Middle East which are now the
best customers for U.S. goods are
Saudi Arabia, Kuwait, the states of
the United Arab Emirates along the
lower Arabian Gulf and, in North
Africa, Libya and Algeria. These are
the countrics which earn the major
share of petroleum-based revenues now
pouring into the Arab world. The other
countries of the Middle East and North
Africa experience a substantial spill-
over effect from these revenues. In

Kuwait City: A Modern, Booming Economy.

addition to the stimulus given to inter-
Arab trade there is also a substantial
amount of inter-Arab investment —
Lebanon is a noteworthy example. The
transit countries, Lebanon, Syria and
Jordan, also earn significant revenues
from the oil pipelines which traverse
their lands.

The following review of the annual
budget allocations of some of these
countries suggests the wide-ranging
possibilities for American business
firms interested in entering these mar-
kets:

ALGERIA: A Four-Year Investment
Plan totalling 27.7 billion Algerian
dinars ($6.1 billion) was inaugurated
in 1970. Industrial investments under
the plan accounted for 45% of the
total. In 1971, investments in economic
infra-structure total'ed $1.1 billion as
Algeria’s  Gross National Product
reached $4.4 billion.

In mid-1972, a substantial number
of American firms were doing business
in Algeria. One American construction
firm has signed a contract for the con-
struction of a $300 million natural gas
liquefaction plant. There is a rising
demand for high technology equipment
and services generated by the burgeon-
ing Algerian industrial sector. Products
with good sales potential include the
following: air conditioning and refri-
geration equipment, agricultural equip-
ment, telecommunications and electric
power equipment, drugs and phar-
maceuticals, measuring and control de-
vices, irrigation and flood control
equipment, transport equipment in-
cluding trucks and possibly methane
tankers, office machines and data pro-
cessing equipment.

LIBYA: In May, 1972, the Libyan
Government announced a $1.1 billion
development budget for the current
year with similar sums, totalling $3.5
billion in all, to be spent over a three-
year period. Agricultural development
projects receive the largest share ($160
million) of the current year’s budget
with Industry and Petroleum each
getting $145 million; the Housing sec-
tor is receiving $156 million. Estimates
indicate that there are projects involv-
ing $300 million in sales opportunities
over the next year which offer an ex-
cellent market for American firms.
There is a particular demand for agri-
cultural and irrigation equipment, and
for telecommunications and electrical
equipment. Libya, and most of the
Arab countries as well, have a high
interest in a variety of turn-key factory
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projects which utilize advanced ma-
chinery and technology of benefit to
the national economy.

SAUDI ARABIA: Capital spending
to increase crude oil output is driving
up the import market in Saudi Arabia.
In 1971, Saudi Arabia produced 1.74
billion barrels of crude oil, an increase
of 26% over 1970’s total of 1.38 bil-
lion barrels. By August, 1972, Saudi
Arabian production was at the record
rate of 6.2 million barrels a day. New
production records are to come. In
September, 1972, the Saudi Minister
of Qil estimated that by 1980 his
country’s oil production would be
“around™ 20 million barrels a day —
a more than 200% increase. In 1971,
it will be noted, Saudi Arabia earned
$2.16 billion from its oil production
(see Table 3).

In 1972, Saudi Arabia is expected
to import goods worth $1 billion, ac-
cording to U.S. Department of Com-
merce analysts. The government’s
1972-73 budget totals $3.2 billion. a
sum 22.4% greater than the budget for
1971-72. A new $200 million Jidda
airport is expected to be funded during
the coming year and an ambitious high-
way development program has been
implemented. New water desalinization
plants are being constructed as existing
plants are being expanded. Urban proj-
ects — streets, schools, water and
sewage systems — are also planned.
All in all, Saudi Arabia’s Gross Na-
tional Product is expected to grow by
more than the 9.79% forecast by the
country’s development plan. In 1971,
the GNP reached an estimated $3.6
billion; estimates for 1972 place the
GNP at $4.5 billion, a full 25%
increase.

KUWAIT: The 1972-73 budget an-
nounced in July shows an income of
$1.6 billion, of which $1.5 billion is
from oil revenues which have increased
by 52.5% over 1971-72. The alloca-
tions for development projects this year
are set at $307 million with the Public
Works and Electricity and Water
ministries receiving over half the total.
A significant 23% of the total budget,
$375 million, has been placed in the
General Reserve fund. Last year only
1.23%, $13 million, was placed in the
reserves. The large increase in this
year’s allocation is attributed to Ku-
wait’s concern for its petroleum reserves
which, it is feared, will be depleted too
soon unless production is curbed. Ob-
servers expect that there will be an
effort to diversify the Kuwaiti cconomy
through further industralization and

The Arab world today stretches from Morocco to oil producing United Arab Emirates.

expansion of existing industries which
now include petrochemicals, cement,
steel pipe and fishing.

Other major development projects
in Kuwait include a 1,200 bed general
hospital, and housing, highway, tele-
communications and sewage projects.
The Kuwaitis are also considering the
utilization of nuclear energy as a source
of electricity and additional seawater
desalinization projects.

THE ARABIAN GULF STATES:

Not to be overlooked in a discussion
of the potential of the Arab market
are the United Arab Emirates and the
states of the lower Arabian Gulf. It
has been announced, for example, that
the government of Qatar in 1971 re-
ceived from the Qatar Petroleum Co.
revenues totalling $116 million, some
57% greater than in 1970. Qatar ranks
ninth among the Arab oil-producting
states and its 1972 budget is almost
34% greater than that of the previous
year. 43% of this year’s $54 million
budget is allocated to community de-
velopment projects — housing, water
and electricity supplies; other projects
include new television and radio sta-
tions, road improvements, and expan-
sion of the port of Doha and the Doha
airport.

ABU DHABI increased its imports
in 1971 by 31% over the previous
year, to a total of $106 million. Rising
oil production and rising revenues arec
fueling an economic boom. In 1971,

revenues totalled $430.7 million, up
84% over 1970. As a leader of the
United Arab Emirates, Abu Dhabi has
been active in securing the passage of
a $15.6 million development plan for
the Emirates, a plan which includes
1,200 low-cost housing units as well as
hospitals and schools.

BAHRAIN increased its imports by
30% in 1971, to $235 million. A new
electric power and water desalinization
plant has been approved by the Bahrain
government. Costing $45 million, the
new plant is designed to meet demand
for electric power for the next 20 years;
the associated desalinization plant will
supply the island with five million
gallons of distilled water a day. Bahrain
is also the site of a $60 million fuel-oil
desulphurization plant to be built by
the Bahrain Petroleum Company, and
the site of a proposed $200 million
drydock facility to be built by the
Organization of Arab Petroleum Ex-
porting Countries; initially, the drydock
will be able to accommodate tankers
up to 350,000 tons.

Indicative of the potential of the
Arab Gulf States are the comments of
a European trade official who visited
the region early in 1972. The develop-
ment programs in the Gulf area are
“massive,” he said, and there will be
“quite a scrap for the business” which
these plans will generate. Engineering
and contracting firms will be the main
beneficiaries of these projects.
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Memo to
U. S. Business

The development projects outlined
in the preceding pages are evidence of
the wide-ranging possibilities which
exist in the Arab market for U.S. busi-
nessmen. Yet if American firms are to
gain a share of these markets, they
must pursue this business vigorously.
Arab governmental authorities and
Arab businessmen know what they
want and they know where to get what
they want. America’s foreign com-
petitors — Britain and Japan in partic-
ular — have been doing business in
the Arab world for years with great
success. The United States. on the
other hand, has had a disappointing
record in the Arab market in recent
years. In 1971, of the total Arab im-
port market, the United States sold
$930 million worth of goods and it is
very likely that in 1972 the total will
surpass $1 billion for the first time.
However, despite the increasing value
of total U.S. sales to the Arab world
over the past decade, the rate of growth
of the U.S. market share has not kept
pace with the rate of growth of the
market as a whole. In fact, the U.S.
market share is in sharp decline in
specific Arab markets.

The U.S. Department of Commerce
has issued Market Share Reports which
offer a basis for comparing U.S. per-
formance in a number of Arab markets.
The data for the years 1966 and 1970,
the latest year for which data is avail-
able, demonstrate the decline of the
U.S. share (see following table).

then services.

First Goods . . .

MARKET SHARE — ALL COMMODITIES
(in millions of U.S. $)

Total Imports
14 Countries*

COUNTRY 1966 1970
Saudi Arabia $ 4149 $ 5154
Kuwait 336.2 374.1
Libya 361.6 460.7
Algeria 576.9 986.0
Lebanon 357.6 392.8
Egypt 500.9 498.7
Tunisia 249.0 304.6

“The 14 countries are: U.S., France, Italy, Belgium/Luxembourg,
Canada,

West Germany, Netherlands, U.K., Sweden, Japan,
Denmark, Norway, Australia and Switzerland,

Note, for example, the Algerian,
Kuwaiti, and Saudi Arabian markets,
three of the fastest growing markets
in the entire Arab world, where the
U.S. share has fallen precipitously.
Libya appears to be an apparent ex-
ception since the figures show an in-
crease in the U.S. market share. Yet,
it should be pointed out that U.S. sales
to the Libyan market began to decline
after 1969 and the annual data since
then show that the downward trend is
continuing.

Possible reasons for the relatively
poor performance of U.S. exporters to
the Middle East and North Africa are
many.

One reason rests on the fact that the
marketing orientation of most U.S.
business firms, some of the larger multi-
national firms excepted, remains rigidly
domestic. It is a fact that 92% of all
U.S. business firms sell only within the
United States. Just eight percent of all
U.S. business firms enjoy the profits of
America’s $88 billion a year export-
import trade.

From u.s.
U.S.A, Share %
1966 1970 1966 1970
$ 1516 $ 140.7 36.6% 27.3%
89.1 62.3 26.5% 16.7%
58.6 104.4 16.2% 22.7%
66.7 61.8 11.6% 6.3%
83.6 63.6 23.4% 16.2%
189.2 80.6 37.8% 16.2%
409 51.6 16.5% 17.0%

Source: U.S. Department of Commerce,
Market Share Reports,
1966-70 Country Series.

It is also true that the few American
firms which do engage in international
trade are relatively casual in their
approach. Compared with this coun-
try’s principal international business
competitors, particularly Britain, France,
Germany and Japan, the casual attitude
adopted by some U.S. firms is in
marked contrast to the assiduous care
with which these countries cultivate
their business relations overseas. The
U.S. has much to learn from their
methods. Now that American products
have become more competitive as a
result of the devaluation of the U.S.
dollar, American firms can be more
aggressive in their sales methods and
pay greater attention to established
markets such as the Arab market. Ex-
cessive reliance upon the local agent
should give way to more frequent
travel to the region by key sales ex-
excutives. On-the-spot sales remain the
most effective way of securing a mar-
ket. Quality and after-sales service
should be emphasized repeatedly and

TABLE 1

U.S. TRADE WITH THE ARAB STATES—1971 AND FIRST HALF, 1972
(in millions of U.S. $)

U.S. EXPORTS
First Half

COUNTRY/REGION 1971 1971 1972
Algeria $ 822 $ 457 $ 52.9
APS* 66.1 35.6 *
Bahrain 238 9.3 12.8
Egypt 62.9 30.0 40.0
Iraq 323 12.1 12.1
Jordan 78.0 52.1 31.0
Kuwait 83.8 472 65.5
Lebanon 85.9 D2.2 54.8
Libya 71.7 47.3 38.5
Morocco 102.1 61.5 37.7
Oman * e a7
Qatar ¥ i 721
Saudi Arabia 164.0 76.4 152.7
Sudan 6.1 42 11.4
Syria 23.3 10.2 11.9
Tunisia 41.7 27.1 38.3
United Arab Emirates N N 324
Yemen (Aden) 8 i 6
Yemen (Sanaa) b A 9

TOTALS $930.7 $511.4 $604.3

*Prior to 1972 data for Oman, Qatar, Yemen (Sanaa) and the
United Arab Emirates was included under APS, the Arabian

Peninsula States.

U.S. IMPORTS BALANCE

First Half OF TRADE
1971 1971 1872 1971
$ 19.8 $ 19 $ 383 $ 62.4
87.1 28.1 * (21.0)
16.0 4.3 10.4 7.8
19.1 8.4 8.1 438
9.1 5 4.8 23.2
.2 1 2 77.8
36.1 10.3 236 47.7
133 8.1 9.6 726
51.2 11.6 59.6 26.5

6.9 4.5 6.0 95.2

* * 1.5 *

* * 4.5 *
98.8 31.0 91.3 65.2
11.5 8.7 7.1 (5.4)

22 15 1.2 21.1

5.0 15 3.8 36.7

* * 15.5 *

?-5 }.7 2.% (1.7)

$378.8 $119.2 $288.0 $551.9
Source: U.S. Department of Commerce,
Report FT-980

December, 1971 and June, 1972.
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credit arrangements should be im-
proved.

Finally, U.S.-Arab relations on the
diplomatic and political level have
experienced, in recent years, a level of
turmoil that has had adverse effects
on business confidence and the ability
to plan long-term commercial activity.
The break of relations between six
Arab countries and the United States
following the events of June, 1967,
signalled a negative trend which only
recently has begun to change, with the
restoration of relations between the
United States and the Yemen Arab
Republic and the Sudan.

Given the future energy require-
ments of the United States and the

future dependence on the oil-producing
Arab states to meet these requirements,
it is evident that the security of supply
will be intimately related to the overall
framework of the United States re-
lations with the Arab world. An
American policy that is more sensitive
to the national aspirations of the Arab
countries is therefore a matter of
national priority. Serious public dis-
cussion of this issue is needed to en-
able the American people to appreciate
the urgency of this priority. For it is
only with public understanding of the
issue that a rational policy can be
adopted and implemented. The Ameri-
can-Arab Association for Commerce
and Industry hopes that this study will
contribute to that goal.

TABLE 2

ARAB STATES — IMPORTS (CIF)
(in millions of U.S. $)

COUNTRY/REGION

1963 1866 1968 1970 1971
Algeria $ 683 $ 639 $ 815 $1,257 $1,303e
Egypt 917 1,071 666 785 890
Irag 319 493 405 509 694
Jordan 143 191 161 184 214
Kuwait 324 463 611 625 678
Lebanon 354 493 498 559 588e
Libya 239 405 645 554 675e
Morocco 448 477 552 684 698
Saudi Arabia 320 592 562 693 848e
Sudan 285 222 258 288 331
Syria 235 289 313 360 439
Tunisia 223 250 218 306 346
Yemen (Aden) 271 285 203 201 158
Qther* 450 610 740 800e 800e
TOTALS $5,211 $6,480 $6,647 $7,805 $8,662
e — estimated Source: International Monetary Fund,
*Bahrain, Kuwait Neutral Zone, Oman, Qatar, United Arab International Financial Statistics,

Emirates and Yemen (Sanaa).

August, 1972, p. 39.

TABLE 3

PAYMENTS TO OIL PRODUCING COUNTRIES
(in millions of U.S. $)

Saudi Abu Total T:itéi
Year Kuwait  Arabia Iran Irag Dhabi  Qatar Others ME Libya & Libya Algeria
1955 3070 2878 905 2065 341 9.0 9349 934.9
1960 4652 3552 2853 266.3 540 13.0 1,439.0 1,439.0
1961 4643 4002 301.2 2655 533 130 14975 3.2 15007
1962 526.3 4511 3338 2666 28 558 130 1,6494 385 16879
1963 556.7 5021 398.1 3251 64 595 130 1,860.9 1088 1,969.7
1964 655.0 5610 469.7 3531 124 655 143 21310 1974 23284
1965 671.1 6552 5224 3749 332 685 164 23417 3710 27127
1966 7072 7769 5934 394.2 99.8 921 185 26821 476.0 3,581
1967 7176 8521 7367 361.2 1050 1018 236 2,898.0 631.0 3,529.0
1968 7656 9655 817.1 476.2 153.2 1095 831 33702 9520 14,3222 2618
1969 8122 10080 937.8 4835 191.1 1152 1182 3,666.0 1,132.0 4,7980 293.8
1970 895.1 1,199.7 1,0927 521.2 233.1 1220 150.2 42140 12948 5508.8 3250
11_971I 1,395.3 2,159.6 1,869.6 840.0 430.7 197.8 1952 7,088.2 1,766.0 8,854.2 320.0
ota
1962-
1971 7,702.1 9,131.2 7,771.3 4,396.0 1,267.7 987.7 6455 31,9015 69675 38,869.0
NOTES: 3. Kuwait and Saudi Arabia each include one-half of

1. Payments are obligations for royalty and income tax
for the year shown, and in the Middle East include
relatively small amounts arising from export refining
operations in Saudi Arabia, Kuwait and Iran. Retro-
active payments where possible are allocated to
the year applicable.

)

. Figures are derived from official company or govern-
ment data where available. In some cases, estimates
are used for smaller components in arriving at
Middle East country totals.

Arabian 0il Co. and liftings by Aminoil (Kuwait) and

Getty (Saudi Arabia).
. Others consist of Bahrain, Oman (beginning in 1967)

and Dubai (beginning in 1969). Low average pay-
ment per barrel for “Others' in 1967 is due to low
payment in respect of initial exports from Oman.
Bahrain payments used are Petroleum Information

Foundation, Inc.

estimates of royalty and tax

obligations in respect of indigenous crude produc-

tion.
Source:

Petroleum Information Foundation, Inc., N, Y,
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Year End Report

As this issue of The Link goes to
press, it seems that AMEU will be able
to close its books in 1972 with all
accounts paid in full. Deep gratitude
is expressed to all of the friends of
AMEU who have supported our work
so generously during the past months.
AMEU is utterly dependent upon the
gifts of those who believe in what it
is attempting to do. If you have not
contributed to AMEU, please consider
making a gift now. Those who send
gifts during the next two months will
receive, as a token of appreciation, a
copy of the Middle Eastern issue
(Spring 1972) of The Unitarian Uni-
versalist Christian.

Tours

Friends of AMEU are invited to
participate in the following low cost
escorted group tours into the Middle
East.

Italy, Greece, Lebanon, Holy Land

— 2 Weeks — $899.00

Monday Departures —

February 12th and 26th
March 12th and 26th

Holy Land, Rome — 10 Days —

$699.00

Friday Departures —

February 16th and 23rd
March 2nd, 9th, 16th and 23rd

AMEU is assisting in the prepara-
tion of five special interest tours.

Mount Athos, Greece — 2 Weeks —
Spring 1973

Egypt — 2 Weeks — May 1973

Lebapgon, Holy Land — 2 Weeks —
October 1973

Clergy Holy Land Study Tour —
3 Weeks—May and October 1973

If you are interested in knowing
more about these opportunities to
build understanding in the Middle
East through travel, write AMEU’s
Travel Consultant, Miss Helen Cassile,
Room 538, 475 Riverside Drive, New
York, New York 10027.

Special Offers

Eight studies have been presented
during recent years by the American
Enterprise Institute for Public Policy’s
Middle East Research Project. The
project director is George Lenczowski,
Middle East expert at the University
of California, Berkeley. This unique
series is the outgrowth of AEI’s
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Middle East Research project which is
examining questions raised by the
deterioration of the United States posi-
tion in the Middle East. A very gener-
ous grant has made it possible for
AMEU to offer a complete set of
these publications to our readers at
less than hulf price. These works
provide valuable resource material for
the serious student of the Middle East
and would be an aprropriste gift for
public or school libraries. The packet
includes the following titles:

Major Middle Eastern Problems in

International Law, edited by Maiid

Khadduri, 1972. 139 pages.

Sovier Advances in the Middle East,

George Lenczowski, 1971. 176

pages.

Private Enterprise ard Socialism in

the Middle East, Howard S. Ellis,

1970. 123 pages.

Trade Patterns in the Middle East,

Lee E. Preston in association with

Karim A. Nashashibi, 1970. 93

pages.

The Dilemma of Israel, Harry B.

Ellis, 1970. 107 pages.

Jerusalem: Keystone of an Arab-

Israeli Settlement, Richard H. Pfaff,

1969. 54 pages.

Documents on the Middle East,

cdited by Ralph H. Magnus, 1969,

229 pages.

United States Interests in the Middle
East, edited by George Lenczowski,
1968. 129 pages.

This set was originally published at a
total cost of $25.00 AMEU will dis-
tribute them at $10.00, resulting in a
savings to the reader of $15.00.

If you did not receive a copy of the
booklet The United States Energy Out-
look and Its Implications for National
Policy by John G. McLean, AMEU
has adequate stock and will be happy
to supply your needs free of charge.
Bulk orders will be welcomed when a
contribution to help defray mailing
costs is included with the request.

A new book has been added to
AMEU’s list, The Disinherited by
Fawaz Turki. In this Jowrnal of a
Palestinian Exile, a ‘“‘talented con-
sciousness™ introduces the reader to
what will be for most Americans an
entirely new world. “Fawaz Turki was
an exile at cight, and grew up on the
streets of Beirut and in those refugee
camps about which the world has
heard so much but knows so little.”
The reader learns about the “life of
voung Palestinians, their feelings, and
what goes on in their minds. And
suddenly the entire ‘Arab-Israeli pro-
blem’ takes on a new dimension and is
seen in a fresh light.” This book is
being offered by AMEU at $3.70.

Once more, we are able to distribute
Sabri Jiryis® The Arabs in Israel at the
very favorable price of $1.00.

Books are mailed out the day the
order is reccived. Please allow ample
time for delivery.

THE LINK

aims at maintaining contacts among
Americans who believe that friend-
ship with the people of the Middle
East is essential to world peace, who
would contribute to this goal by
spreading understanding of the his-
tory, values, religions, culture and
economic conditions of the Middle
East, and who would—in this con-
text—press for greater fairness,
consistency and integrity in U.S.
policy toward that area.

It is published by A.M.E.U. (Amer-
icans for Middle East Understand-
ing, Inc.) whose directors are:

John V. Chapple, former CARE director,
Gaza Strip Project;

Norman F. Dacey, Author;

John H. Davis, former Commissioner Gen-
eral of UNRWA, International Consultant;

Harry G. Dorman, Ir., former Director,
Middle East and Europe Department, Na-
tional Council of Churches;

Henry G. Fischer, Curator in Egypto-
logy, Metropolitan Museum of Art. (v.p.);

Helen C. Hilling, Professor of Public
Administration, N.Y.U.—(treas.);

L. Emmett Holt, Jr., M.D., Emeritus;

Carl Max Kortepeter, Assoc. Prof. Middle
East History, NYU (sec.).

John G. Nolan, National Secretary, Catho-
lic Near East Welfare Association;

David C. Quinn, former Asst. Attorney
General, N.Y. State;

Joseph L. Ryan, S.J., Cambridge Center
for Social Studies;

Jack B. Sunderland, President of Ameri-
can Independent Qil Company—I(pres.);

Henry P. Van Dusen, President Emeritus
of Union Theological Seminary, New York;

L. Humphrey Walz, Communications Con-
sultant, United Presbyterian Synod of N.Y;

Charles T. White, former Financial Execu-
tive, Near East Foundation and AID;

John M. Sutton, Executive Director;
Mrs. E. Kelly, Administrative Assistant

All correspondence should be addressed
to Room 538, 475 Riverside Drive, New
York, New York 10027.

Americans for

) Middle East Understanding, Inc.
Room 538, 475 Riverside Drive

New York, N.Y. 10027




